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Safe Harbor Statement 

Forward-looking statements. Babcock & Wilcox Enterprises, Inc. (“B&W”) cautions that this presentation contains forward-looking 
statements, including, without limitation, statements relating to backlog, to the extent it may be viewed as an indicator of future 
revenues; management’s expectations regarding the industries in which we operate; our guidance and forecasts for 2015; and our 
projected operating margin improvements, savings and restructuring costs; and growth through acquisitions. These forward-looking 
statements are based on management’s current expectations and involve a number of risks and uncertainties, including, among other 
things, disruptions experienced with customers and suppliers; the inability to successfully operate independently after the spin-off; the 
inability to retain key personnel; adverse changes in the industries in which we operate; changes or termination of contracts in backlog; 
the timing and amount of repurchases of our common stock, if any; and the inability to grow and diversify through acquisitions. If one or 
more of these risks or other risks materialize, actual results may vary materially from those expressed. For a more complete discussion of 
these and other risk factors, see B&W’s filings with the Securities and Exchange Commission, including the information statement on 
Form 10 and subsequent quarterly report on Form 10-Q. B&W cautions not to place undue reliance on these forward-looking statements, 
which speak only as of the date of this presentation, and undertake no obligation to update or revise any forward-looking statement, 
except to the extent required by applicable law. 
  
Pro forma financial information.  The pro forma financial data in this presentation reflects transactions related to the spin-off and is 
subject to assumptions and adjustments described in B&W’s information statement on Form 10. B&W’s management believes these 
assumptions and adjustments are reasonable under the circumstances and given the information available at this time. The pro forma 
financial data does not purport to represent what B&W’s financial position and results of operations actually would have been had the 
spinoff occurred on the dates indicated, or to project B&W’s financial performance for any future period following the spinoff. 
  
Non-GAAP financial information.  This presentation includes Adjusted Operating Income and Adjusted Earnings per Share as non-GAAP 
financial measures.  A reconciliation of Adjusted Operating Income and Adjusted Earnings per Share to the most directly comparable 
GAAP measures is included at the end of this presentation. These measures should be considered in addition to results prepared in 
accordance with GAAP, but are not a substitute for GAAP results. 
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Company Profile 

• Global leader in energy and 
environmental technologies and services 
for the power and industrial markets 

• Installed electricity generation  
capacity of more than 300,000 MW  
in more than 90 countries 

• Ability to service B&W and  
competitor products 

• Pioneered environmental equipment  
in the 1970s with most comprehensive 
suite of products available 

• Employees in 25 countries 

Headquarters: Charlotte, NC 

Incorporation: Delaware 

Ownership: Public (NYSE:BW) 

Revenue: ~$1.7B 

Chairman & CEO: E. James Ferland 

Employees: 
Approximately 6,000 employees,  
in addition to 2,500 joint venture  
employees worldwide 
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Business Model Delivers Maximum Customer Value 
B&W engineers custom solutions that are difficult to replicate and  
are fundamental to reliable operations and regulatory compliance 

Engineering  
and Design 

Custom 
Technology 
Solutions 

Facility 
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Sourcing 

Manufacturing 

On-Site 
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Project 

Management 
Customer 

Relationship 
Management 

Each new installation provides  
attractive aftermarket opportunities 
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Global Services 

• Parts and technical services 
• Service projects 
• Construction services 
• Operations and maintenance 

Global Power 

• Utility steam generation 
• Renewable power 
• Industrial power 
• Environmental solutions 

Industrial Environmental 

• Air pollution control systems  
• Coating and drying equipment 
• Replacement parts 
• Preventive maintenance  

 

Optimize Traditional   
Business to Align  
with Changing 
Markets  

Pursue Growth 
Opportunities in 
International Markets 

Continue Disciplined 
Acquisition Program 

Business Segments Align with Growth Strategy 



6 © Babcock & Wilcox Enterprises, Inc.  All rights reserved. 

Global Services 

• Parts and technical services 
• Service projects 
• Construction services 
• Operations and maintenance 

Global Power 

• Utility steam generation 
• Renewable power 
• Industrial power 
• Environmental solutions 

Industrial Environmental 

• Air pollution control systems  
• Coating and drying equipment 
• Replacement parts 
• Preventive maintenance  

Key Take-Aways 

Core businesses  
will deliver 10-12% 

EPS growth in  
2016 and 2017 

 

Optimize Traditional   
Business to Align 
with Changing 
Markets  

Pursue Growth 
Opportunities in 
International Markets 

Continue Disciplined 
Acquisition Program 

Additional upside from tax, buy-back and acquisition 
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